
CASE STUDIES AND SUCCESSFUL EXAMPLES

Success factors

Partnerships

KEYS

Activities

Technology

Revenue Streams

RESOURCES

Knowledge

Landscape gardener

Value Proposition

Good professional knowledge.

.

.

Competitive advantage

CORE

Mission

Customer Relation

Channel
Email and phone number, website 

CUSTOMER

Target Customer

Private; The State Administrator; 
Municipalities and county councils

Contribute to effective professional solutionsPositive Impact

Drawbacks

Competitors

• Rikstad Landscaping AS

• Focus on effective dialogue
between the various stakeholders

Vocational college

.

.

Private and public sector clients

Email, telephone

Company name:
Anleggsgartner Kalager AS

Restoration Typology:
• Wetlands

Founding year:
2001

Number Employees:

Less than 10 employees

Annual Turnover:

Less than €0.5 million
Location:

Holmestrand (Norway)
Web page:

https://www.tkalager.no/

Landscape gardener

https://www.tkalager.no/
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